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Sales Page PromptsSales Page Prompts
1. What is the name of your programme?

E.g. High ticket: £997 / 3 x £350

Medium ticket: £247 / 3 x £97

2. What is the price of your main offer (high and / or medium ticket, if you 
have both)? (Also break down any payment plan options).

E.g. Sign up before April 20th and receive a bonus 1-2-1 kickstart session.

3. Do you want to offer any early-bird pricing or time sensitivity (urgency / 
deadline) for this offer?

E.g. 
1. 1 year access to my 8-step online coaching programme with training videos, audios &   
worksheets (value £997).
2. Weekly group live coaching calls with me on Zoom  (value £997).
3. 1:1 email support from me during the programme  (value £597).

4. What’s included in your offer? B reakdown all the details of what they’ll get 
when they join. Also, put a value next to each piece so we can show the true 
value.
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Eg:
1. ...meaning that you can learn on the go, at a times that suit you.
2. ...so that you have a space to practise what you have learnt and accelerate your results.
3. ...so that you never have to wait until the next lesson to get over any hurdles.

5. For each of the features you outlined above, what is a benefit or result of 
that feature?  (Why should they care about receiving that specific feature?)

Eg: BONUS 1:  Free access to our growing Facebook community of like-minded learners (this is where 
the magic happens)! Who you surround yourself with will be the biggest factor in determining your future 
success. That’s the power of conscious community!
BONUS 2:  We find you the perfect accountability buddy so that you keep going even when the programme 
has finished

6. Are there any bonuses included?

Eg:  14-day money back guarantee - just fill in a form and we’ll ask no questions.

7. Do you offer a guarantee?  If so, describe exactly what someone would need 
to do in order to qualify for their money back.
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8. Paste in some testimonials you’ve received from past clients or customers  
(I also recommend keeping a folder of screenshots and social proof that you 
can use when building your sales page).

Eg :
1. How long is the programme, and how many hours do I need per week to commit to it?
2. How do I access the videos?
3. How do the coaching calls work?
4. What’s the deadline to join?
5. What if I don’t like it?
6. How is this different from any other XXX course?

9. What 6 FAQs may your ideal customer have before they feel confident 
enough to buy?
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Eg:  I don’t just help you learn XXX. I help you uncover the reasons why you have struggled to XXX, 
overcome your fears around XXX and XXX and unlock the vision you have for the person you want to 
become.

10. What makes your offer unique in your subject area / niche?

Eg:  I created this programme because I know how hard it is to XXX. Having helped many XXX people like 
you achieve XXX, I knew it was time to create a programme that would not only XXX, but also XXX and 
XXX. I get so much joy from helping XXX regain / find XXX and I know I can help you find XXX too!

11. Why did you decide to create this programme?

Eg:.  The Happy & Free Teacher Academy teaches ‘how to leave your teaching job by discovering what you 
love, and building an online business to teach it’.

12. What is the specific roadmap or blueprint you teach in your offer?

Eg: ‘ The step-by-step programme that teaches you how to create a profitable online teaching business so 
you can quit your job and be happy & free’.

13. What transformation will your offer create for your client?
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Eg:  Tired teachers who have tried everything to improve their work-life balance, but who know that the 
system will not change.

14. Who is the perfect client or student for this offer? How do they describe 
themselves?

Eg:  To earn a great living teaching something they love, from home, and to have time for themselves and 
their families. To be happy & free!

15. What is the big desired result your ideal customer is looking for that your 
offer helps them achieve?

Eg:  In 8 weeks.

16. How quickly can they experience transformation if they follow your pro-
cess to the letter?

Eg:  If they don’t their physical health, mental health, relationships & finances will continue to suffer. They 
may be heading for burnout and depression.

17. Why is it important for them to experience this transformation? What would 
that do for them, their lives, their family, etc?
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Eg:  They haven’t had the time to think about it, they have been too busy to stop and think about what they 
really want from their life, they believe that there are financial barriers and limitations in terms of their skills 
and what they could do.

18. What has stopped them from taking action towards this desired result 
in the past? What are those obstacles standing in the way of their success? 
What do they currently believe about their situation?

Eg:  Anxiety, palpitations, arguments with partner, disconnection from children, family & friends, impostor 
syndrome, feeling like they are not enough . . .

19. What kinds of problems and frustrations are they dealing with everyday 
that they’d love to avoid in the future?

Eg:  Sense of calm, increased confidence, freedom, autonomy, time for partner, optimism and time to invest 
in children and other relationships.

20. Give some tangible examples of what they’d like their life to look like after 
they achieve their desired results?
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